MKTG 3353 : Foundations of Professional Sales

Personal Selling and Sales Management introduces students to the process of selling and the complex decision
making process. It covers theories and practices of communication and persuasive in the context of making a
sale. It also introduces the concepts and practices involved in managing and motivating a sales force.

Credits 3

Course ID

008990

1 UST Academic Catalog



	MKTG 3353 : Foundations of Professional Sales

